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Hudson Completes Plans 
For Christening of New 
Essex; 2,000 Cars Parade 


Rumored Plans Call for the Prediaation of 5,000 New 
Essex Models During the Current Month; 
10, 000 on Job 





Detroit, July 19.—Nothing official has come from the 
Hudson Company, but it is understood plans have been made 
for the production of 5,000 of the new Essex line in July. 
Nearly half this number will be required for the driveaway 
on Thursday of this week, when distributors and dealers 
from all parts of the country will come here for the christen- 
ing and to accept deliveries of the new jobs, which will be 


taken home over the road. 
This midsummer activity at the 

Hudson resulted in 10,000 workmen 

being called back to the plant, so 


ferson. 

Plans .or the christening cere- 
mony Thursday are just about com- 
pleted and it looks as if that affair 
will be one of the greatest of its 
kind ever pulled off in this city. In 
fact, it will be almost like a civic 
demonstration, for following the 
christening at Hudson-Essex Field 
at Connors and Mack, the visiting 
distributors and dealers, in their 
2,000 driveaway cars, will parade the 
downtown streets, which will be 
decked in bunting and flaunt “Wel- 
come” banners. 

As the program stands now, 
Amelia Farhart, first woman to fly 
the Atlantic alone, will be the cen- 
tral figure in the christening. She 
will rap a bottle filled with airplane 
gasoline over the radiator cap of 
No. 1 Essex and the job will be 
done. Afterward No. 1 will be pre- 
sented to Orville Wright. Partici- 
pating in the ceremony will be Gov. 
Brucker of Michigan and Mayor 
Frank Murphy of Detroit, while 
special invitations have been ex- 
tended to executives of other auto- 
motive companies in this area, so 
it is expected there will be a cross- 
section of the industry in attend- 
ance. 


DE SOTO LAUNCHES 
NATIONWIDE SERIES 
OF SALES MEETINGS 


Detroit, July 19.—The keynote of 
De Soto’s aggressive sales campaign 
for the second half of the year was 
sounded here last night when De 
Soto inaugurated a series of twenty- 
six nation-wide sales meetings to be 
held in the next three weeks. 

At the same time, the Detroit 
meeting took the form of a jubilee 
celebration as a result of De Soto’s 
record showing in Wayne county in 
June, which was the biggest month 
in three years and the third big- 
gest month on record in this highly 
competitive automobile market. 

In the course of these meetings, 
which will be attended by 5,000 De 
Soto dealers and salesmen, factory 
executives will outline a sales pro- 
gram designed to assure the contin- 
uance of the selling success that has 
characterized De Soto. in the first 
half of the year. 

The nation-wide program will be 
under the direction of Roy Peed, 
general sales manager. 

Three hundred dealers and sales- 
men from the Detroit district, em- 
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Another Prize 


-————— 


‘MARYLAND TRADE BODY 


things are humming out East Jef- | 


HEARS WILSON AND 
DIETZ AT CONVENTION 


Ocean City, Md., July 19.—Two 
hundred delegates to the third an- 
nual convention of the Automobile 
Trade Association of Maryland, in 
session here today, heard the aver- 
age automobile mechanic described 
as a “bohunk greaseball that doesn’t 
know enough about an automobile 
to be allowed to put a°wrench on 
one.” 

The statement was made by 
Steven B. Wilson, president of the 
Fleming Manufacturing Co., Worces- 
ter, Mass., who predicted the spread 
of mechanic licensing laws through- 
out the United States. 

Laws providing for the examina- 
tion and licensing of automobile me- 
chanics before they will be permitted 
to practice will be introduced in 
Pennsylvania, Delaware and Massa- 
chusetts this year, Mr. Wilson said, 
and one already is before the Rhode 
Island Legislature. Such laws will 
do much to increase safety on the 
highway, he asserted. 

Arthur O, Dietz, president of the 
Commercial Investment Trust of 
New York, speaking on “Dealers 
Loss Through Repossessions,” said 
the trouble with banks today was 
not so much frozen assets as frozen 
feet. He told the dealers they 
should be more careful than ever 
before in making credit investiga- 
tions and suggested that dealers in 
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TRUCK SALES RUN 
JUST UNDER MAY 


Detroit, July 19.—R. L. Polk & 
Company today released June com- 
mercial vehicle sales figures cover- 
ing twenty-six states and the Dis- 
trict of Columbia. These returns 
show total sales in June of ‘4,797 
vehicle units. This compares with 
8,087 units sold in May, 1932, and 
with 12,182 in June 1931. 

Not a single state was able to 
better the record of truck sales made 
in June last year, but two states did 
equal the mark. Alabama this year 
had sales of sixty-five trucks and 
Vermont accounted for 145 sales, ex- 
actly equaling their last year’s effort. 

During June commercial vehicle 
sales have consistently registered 
just under the mark set in May. 
There is a difference now of ex- 
actly ninety commercial units, and 
it looks as if June would be just a 
shade under the May re -rd, when 
final figures are in hand. 


Winning g 








Key City Sales Show Some Bright 
Spots in Spite of General Dullness 


"| Seaeit, Wash., aaa Reson Showing; Few Cities 
Equal Sales’ Total of Early 


CLOCKS AND RADIOS 
USED IN MAKING 
CARS ARE TAX FREE 


New York, July 19.—Automobile 
clocks and radios intended to be 
used as component parts of auto- 
mobiles manufactured by vendees 
may be sold free of tax under the 
exemption certificate contained in 
Article 7, Regulations 46, according 
to a ruling by Assistant Secretary 
of Treasury James H. Douglas. 

The following letter from James 
H. Douglas, Assistant Secretary, set- 
ting forth this opinion was written 
to E. C. Alvord as attorney for the 
Waltham Watch Company: 

“T have your letter of June 22, 
1932, asking whether automobile 
clocks and automobile radio receiv- 
ing sets may be sold tax free by the 
manufacturer to a manufacturer of 
automobiles. 

“Without passing on the question 
of whether these articles are tax- 
able as ‘clocks’ or ‘radio receiving 
sets’ or as ‘automobile accesories,’ I 
am of the opinion that such arti- 
cles, intended to be used by the ven- 
dee as component parts of automo- 
biles manufactured by him, may be 
sold free of tax under the exemp- 
tion certificate prescribed by Article 
7 of Regulations 46.” 


TIRE INDUSTRY 
SEEKS TO PACIFY 
WARRING FACTIONS 


Chicago, July 19.—  Conciliatory 
methods for bringing warring fac- 
tions in the tire industry together 
to avoid serious consequences in the 
future are pointed out by the Na- 
tional Tire Dealers Association as 
the prime problem of the business 
at present. 

Significant warnings are given in 
a bulletin of the association just 
issued, urging that “a concentrated 
effort be made to meet the threat- 
ened disaster of a price war.” So 
serious are the _ possible conse- 
quences, it is stated, that the or- 
ganization’s directors, meeting here 
recently, continued their sessions 
two days beyond schedule in order 
to arrive at a set program to meet 
the situation. 

Following the wind-up of their 
meeting the directors have con- 
tinued their efforts toward ironing 
out the difficulties existing in the 
industry. Another reason cited for 
prolonging the sessions was the 
necessity of straightening out “the 
involved price situation caused by 
the institution of the new excise 
tax,”’ as well as the choice of sub- 
jects and other arrangements in 
connection with the annual meeting 
of the association in Atlanta, Ga 

“Even when the meeting was con- 
cluded,” says the bulletin, “efforts 
in behalf of the tire dealers of the 
country were continued, with the 
officers of the association still mak- 
ing every effort to reach a solution 
of the critical price problems that 
threatened the peace of the indus- 
try.” 

The bulletin comments extensively 
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Letter In 
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New York, July 19.—Reports are being received in 
Automotive Daily News’ regular mid-month check-up of sales 


in key cities all over the country. 


The returns show some 


encouraging features in spite of the dullness of general busi- 


— ~@ 


AUBURN HAD BEST | 
JUNE SALES RECORD 
IN ITS HISTORY 


Auburn, Ind., July 19.—The suc- 
cess which has attended Auburn’s 
new merchandising campaign is re- 
flected in sales figures that have 
been received for June in ten im- 
portant key cities. In four of these 
places Auburn has moved up to 
fourth place, in three of them to 
fifth place and in three more te 
sixth place in sales among com- 
panies in the industry. 


The ten cities that have made 
early reports on sales and Auburn’s 
position in each, are as follows: 
Cincinnati, O., fifth; Toledo, O., (to 
June 29) sixth; Oklahoma City, 
Okla., fourth; Cleveland, O., fifth; 
Syracuse, N., Y., (to June 25) 
fourth; Baltimore, Md., fourth; In- 
dianapolis, Ind. sixth; Chicago, 
Ill., fourth; Columbus, O,, sixth; 
Washington, D. C., fifth. 

E. L. Cord, president of Auburn 
points out that while the industry 
in general is tapering off in sales, 
his organization is breaking all rec- 
ords in its territory for the month 
of June, for shipments and actual 
registrations. 


WESTINGHOUSE SALES 
IN FIRST HALF TOTAL 
OVER $41,000,000 


East Pittsburgh, Pa., July 19.— 
Westinghouse Electric & Manufac- 
turing Company reports orders re- 
ceived in the quarter ended June 30 
as $20,343,216, compared with $20,- 
388,658 in the quarter ended March | 
31, a total of $40,731,874 in the six 
months ended June 30. 

Sales billed in the second quarter 
were $21,014,770, compared with 
$20,377.948 in the first quarter, a 
total of $41,392,718 in the six months 
ended June 30. 

Constructive economies to reduce 
indirect expense initiated by the 
company during the past two years 
have resulted in monthly savings 
exceeding $3,400,000, and the full 
effect of this program of economy 
has not yet been eralized. The vol- 
ume of new business has been so 
small during the past six months 
that the company operated at a loss 
notwithstanding these economies. 

In the three months ended June 
30 the loss, $1,881,979, compared with 





a loss of $1,320,148 in the three 
months ended March 31, a total loss 
of $3,202,127 for the six months 
ended June 30. 

The balance sheet at June 30 
showed the company was in a 





strong position as to cash and other 





(Continued on Page y 


ness conditions. 

In Cleveland, O., things were not 
so brisk, the Cleveland Automobile 
Manufacturers and Dealers Asso- 
ciation reporting 582 sales of new 
cars from July 1 to 15, as compared 
with 854 in the first half of June. 
On the other hand used vehicles 
went very well with 4,713 sold in the 
first half of July, as compared with 
4,420 in the first fifteen days of 
June. 

San Antonio is in the throes of a 
local slump and during the first 
half of July new car sales totaled 
112 passenger vehicles and 21 trucks. 
This compares with 155 passenger 
cars and 12 trucks in the first half 
of June. Used car sales in the first 
fifteen days of July totaled 291 
units, as against 338 in the first half 
of June. 

San Francisco automobile dealers 
up to the 9th of July sold 318 
passenger cars and 47 trucks. In 
June, sales up to the 8th of the 
month totaled 393 passenger cars 
and 90 trucks. In July, 1931, sales 
up to the 9th of the month gave a 
total of 779 and 128 trucks. 

Seattle, Wash., makes the best 
showing on new car sales of any 
city so far reporting. In this north- 
western city new car sales for the 
first half of July show 183 new car 
sales, which compares with 150 for 
the same period in June this year, 

New car registrations in Ramsey 
county, which includes the city of 
St. Paul, for the first half of July 
this year totaled 275, as against 324 
in the first half of June this year 


;}and 640 for the first half of July, 
1931. 


Commercial car registrations 


(Continued on Page 5) 


RAILWAYS MAKE BID 
FOR VEHICLE FREIGHT 
WITH NEW CAR GROUPS 


New York, July 19.—J. S. Marvin, 
manager of the traffic department 
of the N. A. C. C., announced that 
the railways were adopting a new 
plan to attract automotive freight 
shipments. Under this new method 
all freight cars are placed in two 
groups for minimum weight pur- 
poses. The following statement came 
from Mr, Marvin's office: 

1. Further marked progress 
towards attractive rating plans for 
automobile rail shipments has been 
made in decision of Central, Trunk 
Line and New England officials for 
entire change in the method of as- 
sessing carload minimum weights. 

2. Accepting in principle propos- 
als of the chamber's traffic group, 
all freight cars will be assigned to 
two groups. 

3. Cars up to 40 feet 7 inches in- 
side length will be subject to mini- 





mum weight of 10,000 pounds. This 
includes the 40 feet 6 inch cars 
used extensively by the industry 


(Continued on Page nn 
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WE CAN’T TAKE IT 





Automotive Daily News is utterly weary of the campaign of calumny instituted by one James Braden 
and carried on by various correspondeiis, seme of them hiding under the cowardly cloak of anonimity, 
designed to make the motor industry believe that ovr Detroit editor, Chris Sinsabaugh, cannot drive a car. 
As final and complete proof of the atrocious falsity of this campaign Automotive Daily News takes pleas- 
ure in printing this picture of its beloved Detroit editor as he drove up to the Fisher Building yesterday 
morning in his snappy, new high-powered “Soup Plate Six” sport roadster. Rotate the above picture before 


your eyes and see Chris drive, voila. 


LA. GOV. APPROVES 
NEW TRUCK LAWS 


Baton Rouge, La. July 19.—Gov. 
O. K. Allen has approved three 
measures passed by the 1932 Legis- 
lature relative to motor vehicle 
transportation, including one which 
places contract and common carrier 
trucks and buses in the same class 
for taxation purposes. 

Another act vests the state High- 





way Commission with full authority | 


to contro] all traffic on the high- 

ways and 

weight. 
Act No. 20 


places contract and 


common carrier trucks and buses in | 


the same class for taxation purposes 


and levies a tax substantially equal | 


to that now being paid by the com- 
mon carriers. Previously contract 
carriers took privately owned motor 
vehicle licenses. 


For privately owned trucks with | 
pneumatic tires a license of 68 cents | 


per horse power will be charged, 
Plus $5 for net carrying capacity up 
to 3,000 pounds; $10 for capacity be- 
tween 3,001 and 5,000 pounds, $13 
between 5,001 and 6,000 pounds, $18 
between 6,001 and 7,000 pounds, $26 
between 7,001 and 8,000 pounds and 
$32 between 8,001 and 10,000 pounds 
and $150 for each 1,000 pounds above 
that. A_ slightly higher rate is 
charged for solid tires. The rate is 
the same as at present, 

For each contract or common car- 
rier vehicle the act provides for the 
68 cents per horse power, a rate per 
thousand pounds carrying capacity 
and a compensation tax for the use 
of the highways of the state. The 
weight tax on for hire vehicles using 
pneumatic tires will be as follows: 
Up to 4,000 pounds, $6, compared to 
$12.50 in present law; 4,001 to 5,000 
pounds, $15, compared to $25 at 
present; 5,001 to 6,000, $22, com- 
pared to $35 at present; 6,001 to 
8,000 pounds, $29, compared to $40 
under present law; 8,001 to 10,000, 
$29, compared to $45 at present. 

The fees on buses, based upon ca- 
pacity, are reduced in about the 
same proportion. 

An additional amount, equal to 
one-half the other licenses collect- 
ed, would be levied as “partial, re- 
Jated and non-discriminatory com- 
pensation for such use of the public 
roads, highways and bridges of this 
state and not for the privilege of 
engaging in such business” on trucks 
operating in the state, 


fixes limits for size and | 





/ED LOOMIS OF N. A. C. C. 
| ON WAY TO RECOVERY 


New York, July 18.—Ed Loomis, 
head of the Motor Truck Division 
of the National Automobile Cham- 
ber of Commerce, who was injured 
in an automobile accident on July 4, 
is reported by the Noble Hospital, 
Westtield, Mass., is now well on the 
| way to recovery. 
| Ed writes as follows: “Feel fine 
now and am in great shape. Legs 
| give little pain and are mending ac- 
|cording to Hoyle, says the M. D. 
Will probably be back in circulation 
in New York city about the middle 
of September with a brace on my 
bad leg and a limp that will dis- 
appear in four or five months if the 
{doctor is right.” 





ROCKNE RETAIL 
SALES INCREASE 
18.5% IN JUNE 


Detroit, Mich., July 19.—A gain of 
18.5 per cent. in retail deliveries of 
Rocknes by dealers for June over 
May was reported by George M. 
Graham, vice-president of Rockne 
Motors Corporation today. 

“This figure 1epresents the gain 
in actual retail sales as reported to 
the factory by dealers every ten 
days,” Graham said, “and shows 
June to be the heaviest selling 
month in our history to date. 

“In this connection it is interest- 
ing to note that deliveries in the 
last June period showed a substan- 
tial gain over the previous ten-day 
periods in the month. This was in 
spite of the fact that the June 10 
to June 20 period was a heavy one 
due to the great public demand for 
cars before the Federal] excise tax 
was levied on June 20.” 


INDIANA AUTHORIZES 
NEW TRUCK PURCHASES 


Indianapolis, Ind., July 19.—Pur- 
chase of fifty-five additional trucks 
by the Indiana State Highway Com- 
mission has been authorized. This 
follows the recent purchasing by the 
commission of 112 trucks. 

It was pointed out that the addi- 
tional trucks are needed in connec- 
tion with the greatly increased 
maintenance program of the com- 
mission since taking over several 
hundred miles of additional high- 
ways, 





| GENERAL ELECTRIC HAD 
SALES DECREASE OF 
43% FIRST 6 MONTHS 


Schenectady, N.. ¥Y., July 19.— 
Sales billed by the General Electric 
Company for the first six months 
of 1932 amounted to $80,210,498.15, 
compared with $141,180,091.13 for the 
corresponding period last year, a de- 
crease of 43 per cent., Gerard Swope, 
president of the company, announced 
today. 

Profit available for dividends on 
the common stock for the first six 
months of this year was $7,653,187.61, 
compared with $21,523,722.88 for the 
first six months of last year. This 
profit is equivalent to 27 cents per 
share for six months of 1932 and 
75 cents per share for the first six 
months of 1931, on 28,845,927 shares 
outstanding in both periods. 

The profit available for common 
stock for the second quarter was 11 
cents per share, and, therefore, the 
dividend of 10 cents per share to be 
paid on July 25 was more than 
earned. 

The July dividend will be dis- 
tributed to 174,000 stockholders, 
compared with 133,163 a year ago. 

Orders received by the General 
Electric Company for the first six 
months of 1932 amounted to $68,- 
70%,712, compared with $141,428,978 
for the first half of 1931, a decrease 
of 51 per cent. 


CANADA MAY SPECIFY 
COLORING OF TRUCKS 


Buffalo, N. Y., July 19—A proposal 
that all trucks and trailers oper- 
ated in or through Canada be 
painted in black and white checker- 
board designs is being considered by 
the highway department of Ontario. 

Belief has been expressed that 
such painting might prevent many 
accidents which occur when motor- 
ists drive into the rear of poorly 
painted trucks. 


ABAR JOINS SALES — 
STAFF OF ALLBESTOS 





Philadelphia, July 19.—G. L. Abar 
is now working as factory represen- 
tative for Allbestos Corporation in 
Minnesota, under the direction of 
A. E. Edwards, district manager. 

Abar will make his headquarters 
in Mineapolis. 


SPARKS from DETROIT 


Graham Climbs Higher 


* * * 


Austin In the South 
* * 
Paul Mulhern 
* * * 


Hupp Engine N, 1 


* ok o* 


Chris Sinsabaugh—Detroit Editor 





'\C1OME of the car companies use the Indianapolis speedway 
as an outdoor laboratory, but Graham-Paige, in sending 
Cannonball Baker up famous Mount Washington in New 
| Hampshire, tried something different to demonstrate engi- 
| neering advancement in the way of high power acceleration, 
| sure brakeing and positive traction as found in its eight- 
ievlinder job. 

| Ed * * 

MOUNT WASHINGTON, be it remembered, is perhaps 
the toughest climb that ever has figured in motoring history 
/in a competitive way. It is the battleground of the famous 
'“Climb to the Clouds,” selected back in 1904 by “Senator” 
|W. J. Morgan, who was the ace of promoters in those days; 
'the highest accessible peak east of the Rockies, with an 
laltitude of 6,293 feet, the road being rough and with many 
dangerous turns. 

Before Morgan picked it for the “Climb to the Clouds, 
only one automobile ever had gone up the tortuous road, a 
Stanley steamer in 1899, carrying F. O. Stanley and his wife. 

* * ~ 

IN THE 1904 CLIMB the late Harry Harkness, million- 
aire sportsman who afterwards built the Sheepshead Bay 
speedway in New York, driving a Mercedes, I think, went up 
in 24 minutes 37 3-5 seconds. 

Baker the other day piloted the Graham to the top in 
13 minutes 26 seconds, beating Ab Jenkins’ mark, made in 
1930, by 57 seconds, made possible, the factory folk here 
think, by the combination of the Graham engine with its 
high compression aluminum cylinder head; centrifuse brakes 
and Firestone doughnut tires. An interesting point in this 
connection is that doughnuts were used only on the rear 
wheels, to get all the traction possible. 

” * * 
NEXT DOOR TO A. D. N. in the Fisher building is 
ithe Detroit office of R. O. Gill, president of Austin, which is 
why I was called in to meet R. S. Evans of Miami, Fla., who 
lis conducting a sensation and successful campaign in 
marketing the Bantam in his section of the country. 

Evans had ordered 3,000 of the little cars and had been 
to the factory at Butler, Pa., to speed up deliveries and also 
to inspect the new body building plant of the Austin Com- 
pany. He expects to get thirty carloads of Austins this week. 

The Floridan is a new type wholesaler and has to his 
credit the sale of 4,000 cars at retail in 1931. Taking on 
the Austin in March, he has for his territory Florida, 
Georgia, Texas, Tennessee, Alabama, Arkansas and Cuba, 
with warehouses in Tampa, Miami, Jacksonville, Atlanta 
and New Orleans, and planning to open up in Birmingham 
and Memphis. 





” 


* * a” 

Although a distributor Evans does his own retailing in 
his key points. He depends solely on newspaper advertising 
to bring the customers into his stores. This method, he 
claims, has been highly successful. Of course, he also has 
dealers scattered throughout his territory. He places no 
restrictions on these dealers—they can sell any place they 
can find customers, but there is only one dealer to a territory. 

Evans tells me Austins are moving fast in the South 
because of their economic appeal. 

* * * 

PAUL MULHERN, late manager of Reo’s Detroit 
branch, hung up his shingle in the New Center buildings last 
week as the representative here of Young & Rubicam, the 
New York agency which recently took on the Packard 
advertising account. He will be the contact, a valuable man, 
I would say, because of his long experience in the marketing 
of automobiles. 





*” * ” 

YOU’LL FIND IN HUPMOBILE’S reception lobby an 
antiquated engine alongside one of the vintage of 1932. The 
veteran is the first Hupmobile engine built, which was un- 
earthed the other day in the stock room. It was boxed and 
marked “Obsolete Parts.” No one knew what was in the 
box—it had been there for years, Curiosity prompted a 
| workman to open it and the engine was discovered, 

Only C. D. Hastings, chairman of the board, could 
identify the old timer. 

“That was the first we built, way back twenty-four 
years ago. It was made by hand along with two other 
engines for Hupmobile’s debut in the New York show,” Mr. 
Hastings declared. ‘The cars carried the ‘rain-spout’ radi- 
ator caps which distinguished Hupmobiles in those days.” 


e 
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This department is devoted to the interests of the retail sales divi- 


sion of the industry. 


Salesmen, this is your department. Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, successes, failures to help your brother salesmen. 


Send in your story in the form of 


let us get it ready for publication. 
may help another salesman to make sales or avoid errors that cost 
you commissions, 

Dealers read this page. 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 


Two Trunks and 


a letter, or even a postal card, and 
Your achievement or your mistake 


Give us the benefit of your reactions on 





a Stearns-Knight 


Didnt Stop This Salesman 


The following letter was a prize winner in Pierce- 


Arrow’s contest for the most constructive pieces of selling| 


among its retail sales staff. The writer is Meade M. Terry of 


Oak Park, IIl. 
By MEADE M. TERRY 

Having learned that Dr. and Mrs. 
C. of Chicago were in the market 
for an automobile, I contacted them 
and was advised that they were in 
the market and that they definitely 
would not spend over eighteen hun- 
dred dollars and a Stearns-Knight 
that they wanted to trade in. 

I did not discuss price with them 
at that time but merely asked them 
if they would take a demonstration 
in the current model Pierce-Arrow, 
and if the ending meant only a 
favorable word of expression, my 
efforts were worth while. 

After determining just about the 
car they desired, I demonstrated the 
Model 54 Club Sedan which awaited 
on the floor. The car was unsatis- 
factory to them immediately from 
two standpoints. First, they would 
not spend that much money. 
Second, due to the fact that they 
travel to their summer home in 
Canada by automobile, it was neces- 
Sary to have two trunks on the rear. 

They advised me that the Blank 
town sedan was equipped with a 
trunk and in addition there was 
another large trunk rack which 
would carry another large trunk. 
They could also buy this particular 
car for twenty-one hundred dollars 
and their automobile. 


During the demonstration I could | 


readily see that an impression was 
being made, but the two objections 
were still unsettled. I fully believed 
that if I could get the prospects in 
the car and out in the country I 
would sell them. 

Dr. C. played into my hands by 
remarking that he was driving down 
to his brother-in-law’s home 
Momence, IIl., the following Sunday 
and taking this cue, I finally per- 
Suaded him to let me drive 
party down in the Pierce-Arrow. 

I left with them at 7 o'clock in 
the morning and I had ample op- 
portunity to put the 54 Club Sedan 
through its paces. 


items of performance “sunk in,” one 
instance occurred just before 
grade crossing, when I made a shift 
into second in free wheeling, and he 
noted the instant-sure-shift. The 
other occurred while we were driv- 


ing sixty-five miles an hour and I| 


pointed out that it was unnecessary 
to raise the voice to carry on a nor- 
mal conversation. 
the remark was heard by the pas- 
Sengers on the rear seat, and they 
immediately realized the truth of it. 

On the way down to the cottage, 
my prospect “softened” enough to 
make the last offer of twenty-five 
hundred and his car, regardless of 
how good the car was he could not 
go any stronger, and also he could 
not see how we could solve 
trunk situation, 

I could see that the car was grow- 
ing on him all the time, and at that 
point suggested to him that we put 
a trunk on the car wnaich folded 
into a sort of tray carrier, equipped 
with a pantasote cover when open. 
The demonstration so far had done 
its work so well that he began to 
consider the make-shift trunk ar- 
rangement. 

I utilized the time at the cottage, 
the dinner there, and the walk 
afterwaras, to gain the doctor's con- 
fidence and to make friends with 
both him and his wife. 

The ride home in the evening 


» >s 





in | 


the | 


Needless to say | 
that the C’s and their relatives were | 
astonished at what it could do. Two} 


ai 


As it happened, | 


the | 


served to build up the car a little 
more and after a few hours of stren- 
uous work, brought the doctor’s 
willingness to pay twenty-seven 


Sunday evening, the order was 
| written on this basis and accepted 
| by the management. 

| 


DE VAUX APPOINTS 
FEESER IN INDIAN 


| Indianapolis, Ind., July 19.—Ap- 
| pointment of Frank S. Feeser Com- 
| pany as central Indiana distributor, 
recently announced by the Conti- 
nental-De Vaux Compay, brings to 
that manufacturer one of the oldest 
motor merchants in the city of In- 
dianapolis. 

| Mr. Feeser, who went into the 
| used car business as a side line for 
his harness business back in 1910, 
has been actively engaged in south 
side merchandising for thirty-four 
years. Since 1920, when he became 
associate dealer for Oldsmobile, he 
has held a high position in the ranks 
of the smaller dealers, He continued 
with Oldsmobile until acquiring the 
De Vaux line, and from 1924 to 1930 
his company also was associate 
dealer for Auburn. 

Connected with the business also 
is Charles Feeser, a brother, who 
{has been prominently identified 
with the wholesale division during 
recent years, serving several years 
with Chevrolet and Chrysler. He 
; Will devote much of his time to 
| building up wholesale outlets. 

During the company’s openinz 
with the De Vaux line, it was re- 
ported that several hundred persons 
visited the showrooms at 1126 Pros- 
| pect St. to inspect the new cars. 


50 CHICAGO HUDSON — 
DEALERS IN DRIVEAWAY 


Chicago, July 19.— W. E. Butler, 
president of Butler Motors, Inc., 
Hudson-Essex distributor, will head 
a party of fifty dealers from the 
Chicago territory to Detroit Wedncs- 
day night to participate in the na- 
tion-wide driveaway of new models 
Thursday. The group will travel on 
|a special train, and will be restricted 
in number only because the Hudson- 
Essex factory officials have noti- 
fied Mr. Butler that they will be 








only fifty cars at the outset. 

It is announced that this initial 
allotment of new car models has 
been sold to owners before being 
shown here. 





PIERCE-ARROW LEASES 
USED CAR DEPARTMENT 
Newark, N. J., July 19.—Opening 
of a used car department and serv- 
ice station for the local Pierce- 
Arrow Motor Car Company dealer- 
ship is contemplated soon in space 
leased at 79-81 Elizabeth Ave. The 
ne wspace will supplement that now 
occupied at 6 Elizabeth Ave., from 
which the used car division will be 
removed, according to Hans von 
| Beck, local manager. 


TAKES ON NEW LINE 
Boston, Mass., July 19.—G. K. 
Thompson, president, Trade Con- 
tact Corporation, announces that 
his concern will distribute the 
Hexcel line. 





nundred and his car. At ten thirty, | 


able to supply the Chicago area with | 








CITIZENS MOTOR TO 
| HANDLE STUDEBAKER 
IN INDIANAPOLIS 


Indianapolis, Ind., July 19.—Com- 


| pletion of negotiations in which the 


| Citizens Motor Car Company will 


|take over the Studebaker franchise 
| for Indianapolis and surrounding 
j\territory, is announced here by Ted 
'E, Byrne, general manager. 

| The company, Packard distributor 
|here for twenty-nine years, will con- 


\tinue to handle that line, Mr. Byrne 
| stated, and selected Studebaker after 
|considering several other proposi- 
itions which would afford the ad- 
ivantage of a broader price range. 

J. W. Tarbill of Cincinnati, O., 
is president of the Citizens Com- 
pany, which also operates in Cin- 
‘cinnati and Dayton. The company, 
it was stated, has an investment in 
the motor car business of approxi- 
mately $1,250,000. 

In Indianapolis, the Citizens Mo- 
‘tor Car Company’s salesroom is most 
‘elaborate. Now about three years 
jold, the structure stands at 1510 
|North Meridian street on auto row 
/and is in itself a showplace as Ssales- 
It was erected at a cost 





j/rooms go. ' 
lestimated at a quarter million 
dollars. 

| The full new line of Studebaker 


‘ears will be placed on display at the 
earliest convenient time, Mr. Byrne 
said, and a general remodeling of 
the rear section of the building 
which is of the one-story stone- 
brick type and extends across an 
entire block is being pushed to pro- 
vide facilities for the handling of 
Studebaker service and parts sales. 
Approximately $6,000 will be in- 
vested in new machinery, according 
to the announcement, with the ex- 
pansion of these departments. 
Studebaker has been without a 
representative here since July 1 
when the Baxter Company, a divi- 
sion of the extensive Baxter inter- 
ests here, withdrew from the auto- 
mobile business. 


DE SOTO DEALERS 
TO WELCOME PEED 


Chicago, July 19.—A record turn- 
out of dealers from the Chicago area 
is assured for the meeting here on 
Wednesday, to be conducted by Roy 
Peed, general sales manager of De 
Soto, as part of a swing he is mak- 
ing around the western half of the 
nation with J. F. Boyd, assistant 
general sales manager. Arrange- 
ments for the Chicago meeting, de- 
clared to be the most important in 
the Mid-West, are in charge of 
| James G. Shelley, district manager. 
| Mr. Peed will cover the entire 
Middle West in one week on the 
basis of a meeting a day, starting 
with Indianapolis today. His sched- 
ule calls for a meeting at Milwau- 
kee tomorrow, Chicago Wednesday, 
St. Louis Thursday, Kansas City 











neapolis next Monday. 


STUDEBAKER NAMES 
NEW TRUCK DEALERS 


folowing new commercial car out- 


the Studebaker Corporation of 
America: 
W. O. Springer & Sons, Green- 


wood, Ind.; G. S. Wagner, Boonville, 
N. Y.; Army’s Garage, Old Forge, 
N. Y.; Maccar Wilkes-Barre Sales 
Company, Wilkes-Barre, Pa.; St. 
Charles Motor Company, St. Charles, 
Mo.; Kiser Sales Company, Keokuk, 
Ia.; E. P. Nichols Motor Company, 
Delta, Col.; Lyas Morgan & Son, 
pany. Col.; 





pany, Milford, Utah; Westerterp 
| Brothers, Petaluma, Cal., and B. C. 
| Garland, Ellsworth, Me. 


| 


| WATERS IN BOSTON 
Boston, Mass., July 19.—Harry 
| Walters, for several years with the 
Walker Manufacturing Company, 
has been placed in charge of New 
England territory to contact job- 
bers for the Perfect™Circle piston 
rings. 


lets have been appointed recently by | 


Superior Sales Com- | 


i 


Friday, Omaha Saturday and Min- | "08. 
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ARE YOU A PROFESSIONAL MAN 


OR JUST AN ASSUMER? 
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By JAMES POST, 
Sales Manager American Auto Appraisal 


The success of any undertaking lies in the systematic 
planning of the work, whether it be building a house or a 
bridge, writing a play, planting a garden, selling a hat or 


an automobile. 


men. A doctor or a dentist would 
not, and could not, attempt to sell 
his services without proper prepara- 
tion. A lawyer studies for years be- 
fore ever he sets a foot in court to 
plead a case. A writer serves a long 
apprenticeship before he can hope 
to sell a story or an article. An ac- 
tor drudges in stock for years be- 
fore he reaches Broadway. A musi- 
cian goes through the seemingly 
endless drudgery of scales, year after 
year before he is master of his art 


and considered capable of public 
performances. 
A salesman is a professional man, 


and he ought to have a proper ap- 
preciation of the dignity of his pro- 
fession. As I have remarked before 
this, however, salesmen may be di- 
vided into two groups, professional 
salesmen and “assumers.” 


In the profession of selling we get 
men who feel that they are capable 
of representing any company, and 
selling any make of automobile with 
practically no preparation as 4@ 
background. A factory catalogue 
and an order book constitute their 
professional degree, so to speak, and 
the assuming attitude takes the 
place of systematic planning. 

It wasn’t so long ago that a floor 
day meant a pretty certain sale, but 
in those days, people bought cars. 
Today the case is reversed; we have 
to sell cars, and yet far too many 
salesmen are still in the rut, wait- 
ing for those good old days to come 
back. 

A lot of people assume that selling 
is a characteristic born in a man or 
absolutely lacking, as the case may 
be. This is not true. Salesmen are 
made, not born. Anyone can pbe- 
come a successful salesman by 
knowing his merchandise and sell- 
ing it. 

The preparation for success in 
the profession of automobile selling 
is knowledge of the product you are 
going to sell. The salesman ought 
to know every nut and bolt in the 


car he is representing. And even 


when the salesman knows his prod- | 


uct, it is all too common a habit 
to assume that the prospect knows 
as much about it as he does. 

Just telling a prospect about three 
or four outstanding features of the 
car he is selling does not make the 
salesman a good operator, he is still 
an assumer, he is taking it for 
granted that the prospect knows 
all about the car and will simply 
be bored by any further informa- 


There is not an automobile manu- 


factured today that hasn't 
seventy-five features that make | 
good sales talk. The successful 


automobile salesman today is the 
man who knows every one of these 
seventy-five features and can use 


South Bend, Ind. July 19.—The| them in building a sales appeal to 


fit the particular case he has in 
hand. 

It ought not to be possible for a 
prospect to ask a single question 
about the salesman’s car which 
that professional man cannot 
answer and at once. 

The chances are that even if the 
salesman presented every one of 
the seventy-five features that are 


embodied in the car he is selling, | 


the prospect would be interested 
in only a few of them. 
ability of the salesman to present 
these features his knowledge of 
them and obvious belief in them, 
creates in the prospective buyer 
that intangible thing called “con- 
fidence.” 

The fact that the salesman has 
taken the trouble to know all about 


the merchandise he is presenting | 


creates the impression in his cus- 
tomer’s mind that “Here is a man 
who knows what he is talking about 
and whose judgment is worth con- 


Preparation is the key to success. 
Years of study and preparation®-————— 
make up the lot of all professional , 


got | 


But the | 











sideration.” He has gained the 
confidence of his prospect, because 
he has done a real salesman’s job 
not an assumer’s and he is the 
type of man who will be a success 
in the profession of selling auto- 
mobiles. 


ELDRIDGE BUICK 
| CHANGES NAME 


| Seattle, Wash., July 19—Eldridge 
Motors, Inc., is the new firm name 
of the Eldridge-Buick Company, for 
many years Buick distributors in 
|this region. A. S. Eldridge, dean 


of dealers, is head of the company, 
The new name was adopted to in- 
clude the broader scope of the firm, 
since the company has taken on the 
Pontiac line, as well as the Buick be- 
ing retained. 

Davies & Kurz, former Pontiac 
dealers, are appointed new Chevrolet 
dealers 

Lamping Motors, Inc., is the new 
corporation succeeding Lamping 
Motor company, and annoucement is 
made ot this firm's appointment as 
De Sota and Plymouth dealers, 


REO ANNOUNCES 
| NEW SALES OUTLETS 


Lansing, Mich., July 19.—Recent 
additions to the Reo dealer list for 
the sale of both passenger cars and 
Speed Wagons include: 

Reo Service Company, Alhambra, 
Cal.; Finance Auto Sales, Inc., Chi- 
cago, Ill.; The Louis Meyer Motor 
| Company, Covington, Ky.; Obenhaus 
Motor Company, Hormann, Mo.; Lee 
C. Booth, Escanaba, Mich.: Leon 
Brown, Baker, Ore.; Gahagen’s, Cin- 
cinnati, O.; Reo Easton Company, 
Easton, Pa.; Hoebner & Worner, 
Lansdale, Pa.; M. C. Mains, Wilkins- 
burg, Pa. 

For sale of Speed Wagons only: 
| Ukiah Reo Sales, Ukiah, Cal.; Cor- 
inell Tractor Company, Kings City, 
|Cal.; Deutsch Bros., Inc., Detroit, 
|Mich.; Goodfellow-Hicklin, Inc., 
| Wyandotte, Mich.; J. S. Creager, 
Electra, Texas; Sarchet Broth., La- 
mont, Wash 
| 


|NEWBY MOTORS TAKES 
_ GRAHAM IN INDIANAPOLIS 





Indianapolis, Ind,, July 19—The 
|Newby Motor Company was an- 
nounced as Indianapolis dealer for 
the Graham line in connection with 
the introduction of the new stream- 
line Graham six series here this 
week. The Newby company, located 
j}at 3839 East Washington St., has 
been connected with the automobile 
business in that district for nine 
|years. It is headed by L. L. Newby, 
who is actively in charge of sales. 
The firm, which is also associate 
dealer for Oldsmobile, originally 
handled the Maxwell-Chalmers line 
and was the last dealer in the coun- 
try for the old Davis company. 


FOUR LEADING SALESMEN 


Newark, N. J., July 19.—William 

A. Honeker of East Orange, 
Charles E. Fisher, Jr., Arthur J. 
Hughes and Harry Ryerson of 
|Newark attended the three-day 
|session of the Cadillac Merit Men’s 
convention, an annual gathering of 
| the leading salesmen of the Cadillac 
| Motor Car Company from all over 
the country last week. They were 
accompanied by Clarence E. Fisher, 
manager, and Clarence R. Schuyler, 
sales manager, of the Newark fac- 
|} try branch, 
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What Competition Enforced 
Does | 


E have many times deplored the effect of our anti- 

quated anti-trust laws on business as it is organized 
today. There has just come to light an actual example of 
what these laws can do to a business. 

In this case the business is lumbering. Senator Steiwer 
of Oregon has just brought the matter to the attention of 
President Hoover, who was so impressed that he invited a 
test suit to be brought to see if it would be legal for the lum- 
ber interests to combine to control output and distribution. 

Senator Steiwer says: “Under present working con- 
ditions a tremendous waste of natural resources is inevitable 
because of competitive necessity. The lumbermen fell the 
trees and take only the choice cuts of logs from the stems. 
All the upper parts of the trees are left lying on the ground 
because the companies cannot afford, under competitive con- 
ditions, to take the lumber contained in this second and third 
grade portion of the trees. As a result approximately 60 
per cent. of the lumber contained in the trees goes to waste.” 

Here is the perfect example of what laws enforcing com- 
petition regardless of conditions can do to an industry which 
handles one of our great natural resources. Sixty per cent. 
waste of a vital product of the soil such as lumber, is a pretty 
high price to pay for congressional theorizing. 

And make no mistake, the lumber business is not the 
only one suffering from our anti-trust laws, passed almost 
forty years ago to meet conditions as they then were, but 
; utterly useless to meet the situation that exists in 1932. If 
i Congress would devote some of its elegant leisure to undoing, 
; instead of spending so much time in listening to hysterical 


lobbyists, we might be better off than we are. 
* ok ok 


Income Tax Mistakes 

R. CHARLES W. GERSTENBERG, in an address 

before the life insurance underwriters, called attention 
, to the decreasing part that income tax returns are going to 
it play in our national revenues. In spite of the atrocious 
imposition that this Congress has saddled on all of us in this 
type of taxation income tax returns will undoubtedly dimin- 
ish in 1932. 

Dr. Gerstenberg pointed out that in 1928 the American 
national income was about $82,000,000,000; in 1929, $85,000,- 
000,000; in 1930, $71,000,000,000, and in 1931 about 
$53,000,000,000, with the prospect of a further drop in 1982. 
Taxable net income for 1932, he estimates, will probably be 
50 per cent. of that in 1929. 

“The effect of this drop on the revenues of the govern- 
ment from income taxes can be imagined,” he continued. 
“The Federal government’s revenue from the income tax for 
the fiscal year ended June 30 was about 43 per cent. less than 
for the previous fiscal year, from $1,860,000,000 to $1,057,- 
000,000. But while receipts of taxation have been shrink- 
ing, expenditures to which taxes are applied have not been 
reduced, and in some cases have been expanded tremendously. 
In 1923 the total tax collections of the government were 


about 6% per cent. of the total national income; today it is 
probably running from 25 to 30 per cent., compared with 
about one-ninth in 1929.” 

The only answer probably lies in revoking the Sixteenth 
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taxes, a power which it has outrageously and disgracefully 
abused. 
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Amendment, which gave Congress the power to levy income} 
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A. D. N. Offers Dealers $100 for Letter 





This Newspaper Will Pay $100 for Best Letter of Month, $5 for Best Letter Each 


Day. Read Offer Below 





T has been decided to broaden a little the rules of the prize contest which Automotive 
Daily News is now running. 


Instead of offering prizes for letters from dealers who 


are doing more business than they did last year, we now include all dealers, even though 
they may not be exceeding the profits they earned in 1931. 

Therefore, Automotive Daily News offers a monthly prize of $100 for the best letter 
from any dealer, telling how he has managed to keep his business out of the red this 
year, or giving the most constructive idea on how to increase profits, even though his own 


business may not be exceeding that of 1931. 


The plan is to pass on to other dealers 


methods, systems or ideas that will help them get more out of this reluctant market. 
The editors of Automotive Daily News will be the judges of which letter is best, and 
prizes will be awarded by them, their judgment being final. 

Furthermore, Automotive Daily News will publish every day the best letter received 
that day and will pay the dealer writing it $5. 

Get busy, you dealers, and grab yourselves $100 or a consolation $5, by passing on to 
your fellows the recipe that is enabling you to make money in a tough year. 








Jarrett-Chewning 


About a year ago we put on a drive to get about 200 


letters from car owners regarding our service department. 
from «-——— ——-—-— ———- 


We selected 250 names 
among the latest customers to whom 
we had sold cars. We wrote all of 
these letters, stating that they often 
had heard the writer or some other 
member of our organization laud our 
service department, but that now we 
wanted to hear from them in their 
own words as to what they thought 
of this branch of our business, since 
they had had a chance to sample 
our service and to know personally 
just how good this much-talked-of 
shop really was. 

We received 225 replies to this let- 
ter, and out of this number there 
was just one complaint. We use 
these letters on every prospect that 
we get. We also use the letters in 
local newspaper advertising, headed: 


You Have Heard Us Talk Service. 
Now Read What OTHERS 
Say About It 
With the writer’s permission, we 
publish six or eight short letters in 
this advertisement and finish with 
the suggestion: 
Why Not Buy a Car Where Such 
Superb Service Is Available? 
This campaign has been most ef- 
fective with us, and we believe other 
dealers will find it valuable. Our 
eleven years of selling the products 
of Studebaker have been successful 
because of the fact that we put 
service first at any price. 


[~ COMING EVENTS | 
eer 


JULY 
20-22—Llandrindod, Wales. Commercia) Ca) 
Show. 


AUGUST 
22-26—Denver, Col. American Chemica: 
Society Convention. 
30-Sept.1—Cleveland. S. A. E. Aircrafi 
eeting 


SEPTEMBER 


12-17—Cleveland. Machine Shop Practice 
Meeting, A. S. M. E. ' 

15-17—Atlantic City, N. J. American Trade | 
Association Executives Annua) Meet- 
ing. 

19-20—Harrisburg, Pa. Pennsylvania Auto- 
motive Association Convention. 

22-23—Chicago. Nationa] Association Moto 
Bus Operators. 


OCTOBER 


7—Buffalo, N. ¥. National Metal Con- 
gress. Sponsored by American So- 
ciety for Steel Treating, with co-op- 
eration of American Society of 
Mechanical Engineers, Institute of 
Metals and Iron and Steel Divisions 
of American Institute of Mining and 
Metallurgical Engineers, American 
Welding Society. Wire Association 
3- 7—Washington, D. C. Nationa! Safety 
Council Meeting. 
3- 7—Buffalo, N. Y. National Metal Ex- 
nosition. 174th Regiment Armory 
W. H. Eisenman, 7016 Euclid Ave.., 
Cleveland, director 
4- 6—Toronto. Transportation Meeting 


8. A. E. 
13-22—London, England. Olympia Show. 
17-22—Atlantic City, N. J. National Hard- 

ware Association, Accessories Branch 


NOVEMBER 
14-16—Atlanta, Ga. Nationa) Tire Dealers 
Association 


DECEMBER 
2- 3—Chicago. National Standard Parts 


Association Convention 
5- o—ee York. Annual) Meeting Aa. 8 


M. 

5-10—New York. Power and Mechanical 
Enginereing Exposition 

5-10—Detroit, Third Annua)] Joint rade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 


Today’s $5 Winner 
SERVICE FIRST, SUCCESS FOLLOWS 


By B. E. CHEWNING 


next week with the legislative re- 
cess committee studying public ex- 
penditures. 

The two committees will attempt 
to draw up a complete proposal for 
presentation to Gov, Joseph B. Ely, 
in support of a request for a special 
session of the Legislature. 

The suggestion for the $15,000,000 
gift by the state to municipalities 
was made by Senator H. Wragg of 
Needham, chairman of the legisla- 
tive recess committee. Senator 
Wragg urged elimination of munici- 
pal expenditures for social welfare 
work and “educational luxuries” 
until cities again were prosperous. 
He also suggested that new highway 
construction could be deferred with- 
out inconvenience. 


_—_—_——— 





Co., Roanoke, Va. 


SEEKING TO DIVERT 
$15,000,000 BAY STATE 
MOTOR VEHICLE FUND 


Boston, Mass., July 19.—A_ pro- 
posal that $15,000,000 of the state’s 
motor vehicle fund of $24,000,000 be 
given to municipalities was one of 
several discussed today by twenty- 
five Massachusetts mayors strug- 


gling to find a definite plan for re- 
lief in their communities. 

Charles W. Eldridge of Somerville, 
president of the Mayors’ Club, was 
instructed to appoint a committee 
of seven mayors which will confer 





DEALERSHIPS CONSOLIDATED 

New Britain, Conn., July 19.—The 
New Britain Buick Company has 
discontinu-+ operations at its local 
showrooms, 1141 Stanley St. and 
the business has been consolidated 
with that of the Hartford Buick 
Company at 80 Washington St., 
Hartford. Decreased volume of new 
car sales was given as the main 
reason for the action. 








Owners of 1,500,000 Business 
Vehicles Will Get the 
Issue of July 29 


Fleet owners having 10 or more vehicles, 
25,000 names, will receive the truck issue 
July 29th. 
can provide such wide extra distribution 


Only Automotive Daily News 


at no additional cost to the advertiser. 


If you want to reach not only those owners 
but all exclusive truck dealers, important 
bus operators, 8,000 passenger car dealers 
and important factory officials, use that 
issue with a page at $350; half page at $175 
or a quarter page at $87.50. 


Forms close 2 days preceding publication. 


Automotive Baily News 


N. Y. C. 


H. A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, 


DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 


| 

| 

! 

| WwesTeas ornnes: Willard R. Cotton, paneer 


No. Michigan Ave., Chicago, ! 








TIRE INDUSTRY 
SEEKS TO PACIFY 
WARRING FACTIONS 


(Continued from Page 1) 





on a newly formed advisory com- 
mittee for the industry under the 
chairmanship of George T. Bishop, 


head of Continental Shares, Inc., a 
director of Goodyear, and made up 
also of leading banking figures, in- 
cluding Irenee du Pont, vice-presi- 
dent of E. I. du Pont de Nemours 
& Company, representing the United 
States Rubber Company; Harris 
Creech, president of the Cleveland 
Trust Company, a director of Fire- 
stone; C. S. McCain, chairman of 
the board of Chase National Bank, 
a Goodrich director, and Robert L. 
Clarkson, president of the Chase 
Securities Company, Goodyear 
director. 

“Every one in the tire industry 
enjoyed an inspiring reviva] of 
hope,” says the bulletin, in making 
the announcement that “banking 
factors interested in the tire trade 
had come to an agreement on a plan 
for assisting the industry out of the 
commercial morass into which it has 













States 






Chevrolet 





Autocar 



























Arkansas oe | 30) | | 4! | | | 1| | | | ; 65/Arkansas 
Connecticut | 3| 2; —«*106 2| Cl | 3) ow. [oa 6) 3| 1| 5| _ 320\Connecticut 
Delaware | 35) l 1| 5] “| | l 2| | | 2| | | 2| 78\Delaware 
Florida | | 58 | 7. 30 | 1| | 3 C8 _ ~ 1i{ 189 Florida 
Idaho —*&YS: 17| | 2) | | | | | ] 1| |_| __ 49\Idaho 
Illinois | 10| | 274 29) rT 64! | ] 9| 1| | 12| 4) 3; 1ij  527Mllinois 
Indiana |CtéidL ; 141] ~~ 6, ti«é*S4, | 9) | 1} 7 3| 7, +376 Indiana 
Kansas sé | | 130) 5 l l 40) | | | a | 3| gf - 3| 359 Kansas 
Maryland | 16| 6| 119) 3} 32 | 3, «1177 19| 3| 37| 2| 11| 10 ] 3| 3| 2 1) 6|___-:393\Maryland 
Michigan _| i 178] | 3512] 434 12 1 32| ‘| 1| | 14 ] | 7| 5] 2| 6|_740 Michigan 
Minnesota | | 176) 14; s2i| 5| 220) 6 2| 57] 1| ! ] 6) ] | 8) 2| 5 3|_526/Minnesota 
Missouri .. = ; 217, ~—<“‘ :*”*;:CYSC*«~ECt‘éSAY ~~ «C20 3, —ts«S7444 ee ee ee 1| 9] 629\Missouri 
Montana ~—s | ] | —_— Ft oa 16) | | | | 1 1 | 49 Montana 
Nebraska ~——‘| } l 49| 4 #4,  £©=683lf §6©65) ~~ 10 j 26| | ee eas | | 4 1; 107\Nebraska coe 
New Hi'pshire | | 1| 31| 3 ry, ws sg yc | | | 2| | | | 1| 3|_:104'New H'pshire 
North Car. | | 124] Tr ) ee es © | |) | 2) | 3| | Fe | 1, -28€ North Car. 
North Dakota | l | 30) 2j 7;,.C<C;<«<Crti<‘i‘iét:SC;é*‘*Y 23) | | | ! L | | |_1|___94.North Dak, 
Ohio 3| 218) 8) —ti«AT7] 4, 375, 43] 21; ~=—«O}ti‘<‘é‘éd 16) j 18) l 4{ 15] 21 a: 91] 974 Ohio — oat 
Rhode Island | ——2 j 37| | 5| 8S] ~S=«S | 7 '| es 8| | | l | 3}: 147|Rhode Island, 
So. Carolina | | 40 2| 1| ] 42) 2| l 5i | 1| | | 2| | | 1| 96'S. Carolina 
South Dakota | 25) 6] } 11 l | 18 | 1| | | 1 62\S'th Dakota 
Utah | 19) l 2] ] 18| 5 ] 7 | ] 2| ! I 1| | | |‘ 54/Utah 
Vermont |_| | 30} 2| 8| | 62| 3 2| 20) | 1 6| ] 1] 2| | 6) | 145|Vermont 
Virginia nia =Slod|s 2| , ‘147 2) 8 | ] 143} 8] 4| 29) i} 1| | 2/ | i |; 3} | __ 351 Virginia 
W. Virginia | 55) 12] 72| 2 4| 17| | | | 2| | ee lf 4{__—«170|W.. Virginia” 
Wisconsin | | | 273] 27) 37| 6| «261 18| 4,—Ci«*S‘B a 14| yy CU 10/—«14|__—*732|Wisconsin 
Dist. of Col. |__| 38} 4 9| 41| 2 pz mw 3| LS | ‘| 1. | 3 ___115'Dist. of Col. 
~ fotal | 42; 5 | l 54; —~*73:21! 84! 51 59) 186} 7797! Total 





Arkansas, ’31 | ] | __33| ] | | ] 4| | | ] ae | [ 1| |__| ____65\Arkansas, 31 
Con'ticut, “31 | 6| 1; 136 °&«4] 25 | 15; —-:208; 11] ] 32,,—~C*«~SSiY 9| j 16| l 1] 11] 3| 7| 14! 500 Con’ticut, ’31 
Delaware, *31 | 1| 40 l j l 44) | 14] | 1| 4 | | | | 1| ‘| _105\Delaware, 31 
Florida, 31 || | —_—«0 l 7| 7; 304 | 14| | 1| 6 l | |_5| 1 1 _506Florida 
Idaho, 31 | } | 50] 14! | 125 2) | 9| | 1| } 2| | | 2 2| 4,  211/Idaho 
Illinois, 1931 | 8| 3} 350 29] 51 | 2) «421 12] 98| | 8) | 6] 1] 3| 15) | 18} 31|_—:1056|Tilinois, 1931_ 
Indiana, "31 [ ~~ | 6 175] 2| 24] 2) 183} 21| j 47| 2| 7| 3) 4 | 4| 8} 1| 11 ee 507|\Indiana, ’31__ 
—aa:f ft | — «8 17} | ij 2 67) ‘I 1| 3 | 11| 1) 12) 4{_—497/Kansas 
Maryland, °31 | 14) 6, 162, &«+8| #27 a i190; 11) 50| 1| 7 15) 2| 1} 9| 9| 3| 13|_523/Maryland 
Michigan, 31 | 3| | 300 ij 43] 9657, S27 | 69 8] 3| | _23i ] | BC 5) 12) 1184|Michigan, 31 
Minnesota, ’31 | ] i _:190j 8} 18, 2| 183) 4| | 6 #414 | ] 12) | | 6| 5) 17| Ss 6|__514|Minn., 1931 
Missouri, "31 | 1| 7 gy | @ &4,£6 42; #37 °&2,°»| oF 1; 3 | 9) 5| | 6| 6; 15| 30| 1077|\Missouri, °31_ 
Montana, "31 | | 44) ao: fk) — a eh ht ed | ese ; 1). 3| 139Montana’ 
Nebraska, "31 | | ye hk h 6S ee ee 4 | 4| | 4, SC«~dSY 8| 5|- _347|Nebraska, ”% 31 
N. H’pshire, ’31| 1| 1| a FT tyThUmTlCUCTTDhUCTlhlm™CUCTCCDO | 2) | 2| 2| 2| zo et oe |___242|N. Hamp., ’31 
North Car. 31] .+#| +| +195) #«©29] 167 | i 12] 25| 3] 1] | 2| {3,38} 448N’th Car, "31 
Nor. Dak., *31 | ] | 45) | 5] ae ee ees ee a | 7 ] | sf | 3) ‘2 __169|N. Dak., °31_ 
Ohio, "31 | 5] 8) 339) 2| 51} 7, wo a sy 8 5) 24 2) 22 1 9) 6,28} 18) 58} ~_ 1208/Ohio, ’31 
Rhode Is, 31 [  ——3| | 51; 18| ae ae a 4| 4| 4 | a 3| 1|_ 222\Rhode Is., 31 
S. Car’lina, ’31 | 1; —«*104| 9] 86| Py | 4 | 2) l 1] ] | | 3} l cw 211|S. Ca'lina, '31 
S. Dak. *31 | j j 52| 1| 5] 43/ j 30] es rT « ] | 5) 1 ry 1) 144/S. Dak., ’ 31 
Utah, 1931 | } j 52 | 1i| 80| 8| 12) | 1| 3| | 3| 2) 1| 2|__-175|Utah, 1931 
Vermont, "31 | } | wo 3 8| | 6; 2i ] 17 | 2| ! 4! | 6 | yt ~~ 1|  145|/Vermont, ’31 
Virginia, "31 | 3| 4; 263} 3| 16 | 4; 313} 4) | 31| 2] 3| 3 | | 2 3 SCC ne _ 
W. Va., "31 | } 4, —«:114| 6| 18] ) iam | ] 29) 1] 1) | 10} 1| ae 4| 1| 10| «S| _—_—343,W. Va., 
Wisconsin, 31[ | (| 310) 26) 25 | 3) 27; #4] j 72| | 2| | 14| 4] 7 10) 1| 21| 16, _782|Wis., 7 
Dist. of Col., ’31| a 3 38] 1| Bn. et] | 106) 14) ] 10) | ai | 2 2| c= adel gj 3} _-:201'Dist. of Col. 
Total, 1931 | 53| 38, 4075|...236,...479| ..B9{..9402|' 223] 993) 27 | 90 9) +181) 18) 27 146 86’ 181;  219| 12182’ Total, 1931 











sunk during the past several years.” 

The dealers’ association expects 
constructive developments from the 
committee’s plan to “contact the 
heads of all rubber companies, in- 
cluding the small ones, and like- 
wise contact with mail-order 
houses,” followed by a report on 
findings and reactions, at a meet- 
ing to be held this week. 

While “visibly enrouraged,” lead- 
ers in the trade look for no “over- 
night improvement in tire merchan- 
dising conditions,” according to the 
bulletin. 


FINANCIAL NCIAL NEWS 


GRAHAM-PAIGE 


Detroit, July 19.—Statement of 
Graham-Paige Motors Corporation 
and subsidiaries as of June 30, 1932, 
shows total assets of $16,191,972, 
comparing with $17,588,866 on De- 
cember 31, 1931. Current assets, in- 
cluding $1,042,264 cash, amounted to 
$4,130,743, and current liabilities 
were $1,656,675, comparing with cash 
of $1,482,403, current assets of 
$4,646,641 and current liabilities of 
$2,629,302 on December 31, 1931. 





BOHN ALUMINUM 
Detroit, July 19.—Bohn Aluminum 


Dia- 
mond-T 
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& Brass Corporation reports for six 
months ended June 30, 1932, net loss 
of $73,964 after depreciation, taxes, 
etc., comparing with net profit of 
$925,557, equal to $2.62 a share on 
352,418 no par shares of stock in 
first half of 1931. 

For quarter ended June 30, 1932, 
net loss was $763 after above 
charges, against net loss of $73,201 
in preceding quarter and net profit 
of $488,261, equal to $1.38 a share in 
June quarter of previous year. 





DU PONT 
Wilmington, Del-, July 19.—E. I. 
du Pont de Nemours & Co., in a 
preliminary statement for the quar- 
ter ended June 30, 1932, yesterday 


reported earnings equal to 27 cents 
a share on 10,814,210 shares of com- 
mon stock, the average number of 
shares outstanding during the pe- 
riod. The figure includes dividends 
from General Motors investment 
amounting to 23 cents a share on 
du Pont common. 

The June quarter earnings com- 
pare with 74 cents in the preceding 
quarter and $1.23 a share in the 
June quarter of 193). 


PRICE INDEX 


Washington, July 19.—During the 
latest week wholesale prices 


Vermont and Virginia 
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measured by the index of the Na- 
tional Fertilizer Association lost a 
small fractional part of the gain: of 
the preceding week. The index de- 
clined only one fractional point. 
During the preceding week there 
was an advance of eight fractional 
points. The index is noy almost 
two full points higher tha:». the rec- 
ord low point shown on June 11. 
(The index number of 100 is based 
on the three years 1926-1928.) 


LEE TIRE 
Youngstown, O.—The tire depart- 
ment of the Lee Tire & Rubber 
Co.’s Republic plant has advanced 
operations to 65 per cent. of capac- 
ity, and a further increase shortly 
is anticipated. 





CANADIAN ASBESTOS 
Ottawa, July 19.—Asbestos pro- 
duction in Canada during May to- 
taled 9,942 tons, against 8,830 tons 
in April and 12,446 in May, 1931. 
Asbestos exports during May were 
8.538 tons, increase 38.2 per cent. 


over April and decrease 34.5 per 
cent. from May, 1931. 


OHIO GAS SALES 


Columbus, July 19.—Gasoline 
sales in Ohio in May totaled 78,244,- 


as 000 gallons, a decrease of 13.6 per 





Cumulative New Commercial Car Registration Statistics, June, 1932 


Returns for today: Connecticut, Indiana, Kansas, Missouri, Nebraska, New Hampshire, North Carolina, Ohio, Rohde Island, South Dakota, 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and New Jersey, which 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures compiled by Sherlock & Arnold are included in New York state total. 
Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies. 
previously, but it is given here complete for the convenience of our subscribers. 
In this table, 26 states and the District of Columbia. 





Studebaker 





Sterling 
Stewart 



































Some of th‘s data has been published 


Commercial car figures do not include busses, 
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cent, from May, 1931. Sales in the 
first five months amounted to 356,- 
765,852, a decline ‘of 4.1 per cent, 
from the like 1931 period. 






CANADIAN CRUDE 


Ottawa, July 19—Canadian crude 
oil production during May totaled 
95,322 barrels, against 95,585 in 
April and 156,392 in May, 1931, 
Turner Valley oil held in storage 
at the end of May totaled 24,211 
barrels, against 37,461 at end of 
April. 


KEY CITY SALES 
SHOW BRIGHT SPOTS 


(Continued from Page 1) 


during the first half of July this 
year totaled 61, as compared with 
26 during the first half of June this 
year and 76 for the first half of July, 
1931. These figures are supplied 
through the courtesy of the St. Paul 
Automobile Dealers, Inc. 

In spite of the entrance of the 
new Ford models, the traditionally 
dull buying season holds sway in the 
automotive field. There seems to 
be no reason to hope for any im-« 
pending revival, except as general 
business improves. 
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MARYLAND TRADE BODY Company, Moultrie; McGrew Motor| Rockne—Henry Bendrof, High; 









Studebaker—Bethany Motors 






HEARS WILSON AND New Dealers |" tate jut Scena, Seamsteed, | eckas—Siemel Sevier Compunth 
+ Rockne—F, Neely & Sons, Mos- KANSAS Troy. ines hates 
DIETZ AT CON CONVENTION | Appointed Zz ILLINOIS en ee Graham -Paige—State Street 
bc cnsceanennennnengaeepuenanemnsessnenenah Rockne—Robert Bartelmay, Mor- LOUISIANA Garage, Washington. 





NEW YORK 





(Continued from Page 1) ALABAMA ton; Studebaker Sales Company of| Rockne—Houma Motor Service, 
the f hould | k DuP Motor C anv Chicago, 4653 West Washington} youma, Rockne—Main Street Garage, 
Se oe ee | ow ne—DuPree Motor Company,! Roulevard, Chicago; Studebaker MARYLAND North Creek; Arthur Goggin, Clym- 
carry out-an investigation of the) Gadsden. Sales Company of Chicago, 2659} Graham-Paige—The United Auto|er; Baxter-Murray Motor Sales 
chances of a prospect’s retaining his | ARKANSAS Milwaukee Avenue, Chicago; Stude-| sales Company, Baltimore, Company, Inc., Binghamton; Peter 
job before approving the credit. | Studebaker—Charles White Auto| baker Sales Company of Chicago, Rockne—C., H. Reeves & Co., Inc.,|C. Murtagh, Penn Yan; Fred W. 
Mr. Dietz also advised the deal-| Machine Shop, Forest City. 7605 South Halsted Street, Chicago; | Baltimore; Henry L. Hoff & Co.,| Forness, Jr. Olean. 
[ CALIFORNIA Studebaker Sales Company  of/| Owings Mills. NORTH CAROLINA 
ers against attempting to sell cars . . | Chicago, 7730 South Stony Island ; 
; ; ? , | Rockne — Patterson Service P : MASSACHUSETTS Rockne—Nine Ninety Nine Tire & 
in price brackets higher than the Avenue, Chicago; Studebaker Sales ; 
i Garage, Patterson; C. W. Nohl, Graham-Paige—Fred C. Rennex,| Battery Company, Hickory. 
buyer can afford. Salesmen should 1 Company of Chicago, 6101 Broad- x 5 . ’ 
try to swing the sale from the high-| Crescent City; Fred H. 7s "e. way, Chicago; Studebaker Sales|Framingham; Vialle Motor Com- OHIO 
er to the lower class in order to + ae gy Pon Arcata; ; Company of Chicago, 3822 Lawrence | P@Py, Marlborough. Graham - Paige—C. C. Brown, 
make sales “that stick,” Mr. Dietz | *USHES, Sortuna. Avenue, Chicago; Noeske Brothers| ockme—Studebaker Sales Com-/} warion. 
said. This is more important than | COLORADO Motor Sales Corporation, Freeport; | P@9Y of Boston, Boston. Willys-Overland — Owen Motors, 
commissions, he said. Willys - Overland — Breedings| Kamps Brothers Garage, Warsaw; MICHIGAN Inc., Akron. 
Speaking of the comparative in-| Garage, Boulder. Blue Island Garage, Blue Island; Graham-Paige—W, H. Johnson, Rockne—Winchester Auto Com- 
frequency of repossessions, Mr. CONNECTICUT Fred Hahn Motor Sales, Berwyn; | Greenville. pany, Winchester. 
Dietz said that the surprising fact | Rockne—E. B. Patterson, Inc.,| Avenue Garage, Glen Ellyn; Lee| Rockne—Allen & Sons, Ionia, PENNSYLVANIA 
has been that people have taken | New Londen. : ae *|DeVary Company, Bloomington; MINNESOTA Graham - Paige — Borack-Trewin 
care of their fixed obligations as | , Kruml Motor Sales, Cicero; Mans- Graham-Paige—Rygg Motors, Be- | Motor Company, E. Orange. 
well as they have during the last FLORIDA field Motor Sales, Chicago; Davies| midji Kimball Motor Company,| Studebaker—Tilbrook Motors, As- 
few years. | Rockne— Nixon Butt Packard} Motor Sales, Inc., Chicago. Minneapolis; Kimball Motor Com-| pinwall. 
—- - Company, Orlando; Ed Lee, Pensa- INDIANA pany, St. Paul. Rockne—Everett Motor Company, 
LE BECK EXPANDS cola. ‘ " Rockne—Ireland Auto Sales, Mon-| Studebaker—Tourist Garage, Two| Everett; Warrington Motor Com- 
Atlaniic City, N. J.. July 19.— GEORGIA ticello, Harbors. pany, Philadelphia. 
Le Beck Sales Company, automotive Rockne—Murray Motor Company, IOWA MISSOURI RHODE ISLAND 
jobbers, has just established a me-| Ashburn; W. G. Duffell Motor Studebaker — Kiser Sales Com- Graham-Paige — Emil Schenck, Rockne—Foss-Hughes Company of 
; chanical department. Company, Atlanta; The Finance pany, Keokuk. Lexington. Rhode Island. _Providence. 




















CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, IL, and 
New York city, are included in the New York state total. Some of this data has been published previously, but it is given here complete for the convenience of 


In this table 25 states and the District of Columbia Returns for today: Florida, Indiana, Kansas, 
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States 





Cadillac 
Chevrolet 
La Salle 
Old_.sevtte 
Pontiac 





Auburn 





















































































































































Arkansas | 1 1| 3 3| 11 35 52 | 192 2| 194 | 5 202 1) 1 10) 219 

Coanecticut | 44 44] 60 62 42 366 530 | 636 4 640; 132) 13| 518) 9~Ct«‘< 124, «824 

Delaware a ee 3 q6hCtUaltti(C KC “71 | 186| | 186] 22) 3 mam jf 3 33} 202 

Florida 6 1 7| 36 13 24! 179 252| 631 2, ©€©6 633p—“( k’:”*O!O#O#O€©C4)”~C~« S:t“<‘ SS”:”:*C 57, ~~«679 

Idaho | j 6 l 6| 4) 4| 5 24 37|~ ‘102 | 102] 8 1| 91)  - _ 105 

Iilinois ee 218 | 174| 199) 175| 10361584] 2456) 21 2477| 220) 40| 1621) 33) 132; (232 2278 

Indiana \ 60| 3 63 | | 73! 138| 103,492 806] —_—:1088| 5| , 1093 | 80 9| 829| 7 % 197] 1137 

Kansas | 21 1 22, _—=«a 18) 18 102; —s—«wS 2] 489] | —sCiaSC*«‘*é 2 397, —SSSC~«<S:C«‘«*‘«‘SN 56| 481 

Maryland | 63) SY AT 28] 900] 92) a 88] Ta 808] 68 i170 

Michigan | 69 1 70 | 131 312| 130; _—«916 1489| «6344 17| 6361] 212) 21; 1937 20) 118|_—-262| 2570 

; Minnesota | 20 EL) 38, —«A01 530 | 1491) 6) 1497| =i 4, 1113) 6 62, __—«126 1367 

Missouri —__ | 165 165 | 65 94) 107| 509) 775| ‘1333 13| 1346|_—*‘141 10; 1248 10 —*S1)—S—sd35|_ «9 

Montana —_si 1, 1| 4 3 yy 32 46] 116) | 116 | 7 ___ 123 | 5 23 158 

New Hampshire | . t  -— oO 10 10, «Bj ] «889 2 341 | 35 1 ‘184 | 18; «32 270 

North Carolina | 12 12] _—«26 12 14 82; ~~«A34| 672 | 1 673 | 22 1 469). 1), ~+14 39 546 

North Dakota | } ‘iti 4,13 61| 88 | 23; ——=<“«‘*E*‘( DU KzYSCO!#!#~C~*CYT”™!O!™C”!~«éS aT™™C™C~C~Fté‘ “RC*‘C 311 

; Ohio _ | 2% 3289] 178, 288 1881236 1885| 3301) 20, ~=~=OS321,~—S—=«7 31, «2013; 20 94, 322) 2737 

; Rhode Island | 4 7 7 32; 28) 22 153 235| Ss] «Sti (sd|CSCSCSCSCS YY S:“‘i ,COC*C*C‘éK]:CO™#*#CQMS 150s‘ 366 

' South Carolina | 3 1) 4| 8 si6 10,50 84| 363) | 363, 21 | ag, 4 19) 285 

; South Dakota | : ; | 4 5 i —«B 69; 127 i773 —s«a)~SC(‘éczOCUCYCOCOC~«S li) 178 

Utah —iéd 3 | 3| 2 6| 11) 27; ~S*«<C:«CS 158 158 | — 109, 7 14; —t—t—éi AL 

Vermont | a Gf B10, 50 at —2ad} | maj; sy; °° °&| 184) oo. 2 30 255 

Virginia | 8 8] 27 42 50 141) “260|—«<‘“HLCtC<Ct~*é‘iSYSCO 2 831) 4+’  it| 7% «964 

West Virginia | 17, ij] 41,9, 5218880] 2B “530, ~=«O37,~St=<“‘CS*SY*«‘é«‘SN AT 3 15 51) 553 

Wisconsin fC a] ee 61,69) 412,09] a] CTY is) ~=—C~«~aA,t~=“‘«é‘i,SOC~;~;*CSi' 36, ~«132)—~CS*=“‘ «SCXD 

Dist. of Columbia | 77 7| a 3 40 «138 236| _—«691 8 si] —S—«*BT 13} 519) 3 21; «80 103 
Line Total 93 1132-1493 1211, 7064 25131 178 

E Group Total | 1104 | 10900 | | 25244 | | | 21241 

F Arkansas, 1931 | 1 1| 22 6 23 14 65 | 174 | i74} 12 305 1 4 17 339 

f Connecticut, 1931 | 89 ] g9| (133, ~=S«04|—S's=i«a37,—t=“‘<‘ | SS~*«T YC“ SC“‘«‘i (;C*‘“‘COC#C#O#O#@SABY:~O#C«*dKST|~—C*C~“‘é“‘S;~S#C«OTS]~=~=OO2SC«iSS8B|SC“‘éiRS OD 

x Delaware, 1931 | 5 | _ 5] 20; 3} 6) 6 35, 162 #«+1) 163) 47; 4 200) = 16 35, 304 

; Florida, 1931 | 46 SSC:SC*~‘“‘S;C‘*SSYY;COC#C#*C‘#A 18) —oSlS”*=é=<‘SSSS*~*~SOBYYSC*C*«‘iCOAY | SSSSC«sALA'~—Si00,———=~i SSCS TOSC“‘ RCS#””OCDG] O52) C45 

Idaho, 1931 ee 7| 14 14) | wm «| 233 —€ it Pw Pn ee a ~~ 

: Milinois, 1931 | 261) 2182] AG,SSC«éOY)~—~SCC86B_CSC«é‘éiAS]S~SC*«iDO 34D] SCB]SCié‘tRGYCSBBSSC*«‘iT|:=C*«‘iTO; CBC (‘GCC 

, Indiana, 1931 a i3i{—«130,—~=—i—i‘iTSCiAT, BAEC SCOSY]C«CMIY—SC—C=<‘SSSCST SCS] SCiO,Ssia80M|—C]CSC=“‘iAOY 203824 

Kansas, 1931 | 7 we 9| 24, °—~C*«~N‘Y] 43 ~—=—=COBsi“‘CO;NOOYSOO#«;<©@S4S)—“‘(C'Y|)©)~)~«<éS MGYY;CO~*~«*S#O 5 831; oj 31 «94 «41013 

i Maryland, 1931 | 54-1 :s—=<YS~*«~SC“(‘é“C:O!”!CC!!~C«TYS~*~«<‘ UG C)SC*~<“;‘té‘“i“SYSCOS*«*dCYSCSC“‘«‘ ‘]OCSATCSTYtC—i«é‘i TSG 

: Michigan, 1931 | 1354 i39| (271, ~=S=«d98|~—S—«=«SB]S—S—CiDH)SSS*~«iOBTYS~SCHSC«B|_C*~“‘;‘éTOYY:COW#*C‘*#SKTG|SCOWC*‘é@T);~=C*«‘TT|_~=SCs=“i«é | SSC8SSC«B|CCC‘«éBG 

: Minnesota, 1931 | 54 4] iz —S],_———i|SC“‘iSYC“C*‘tYYSC*«é|—“(i‘ KECO*”*”*!CYSC«i|C“‘Cés]:S~SCMGONT:COOC#SS| 99 2365 2007 

Missouri, 1931 | —_79. 5 e4f 151, Ss—i6]SC“(ié‘iAS):*S~SC«dMGH|CC“‘“C‘“ONQYO#CUGOO) ~~ Cli ~——S680f S272] SSC 9B|_SCié‘édKS|~SCSC:«‘éSO|SBBA| (817 

Montana, 1931) | 7 7 -.s- o-oo xo = wt - -« . -— aS) SCSSCSCS~ST 
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DE SOTO LAUNCHES 
NATIONWIDE SERIES 
OF SALES MEETINGS 


(Continued from Page 1) 
bracing Michigan, 








northern Ohio 







attendance at the Detroit meeting, 
which was held in the Crystal Ball- 
room of the Book Cadillac Hotel at 


6.30 o’clock last night. The last 
meeting of the Detroit district or- 
ganization was held a year ago. 

R. M. Rowland, assistant general 
sales manager, was the principal 
speaker. Others who addressed the 
meeting were Orrin P. Kilbourn, 
vice-president of J. Stirling Getchell, 
Inc., advertising counsel] for De Soto, 
and Roy Hannah, Detroit district 
manager for De Soto, 
at the meeting. 

To convey 



















will conduct the meetings in 
western half of the country and Mr. |} 
Rowland, assistant general sales! 
manager, will direct those in the} 
eastern half. 
Assisting Mr. 






Peed will be J. F. | 


Boyd, assistant general sales man- | 





REGISTRATION STATISTICS, 


New Car Division, Trenton, N. J. 


New Jersey, 


who presided | August 2: 


the De Soto message | 
to the nation-wide sales organiza- | 
tion as quickly as possible, Mr. Peed | 
the | 


which are furnished by the New Jersey Motor List Co., 


ager of De Soto, in charge of Plym- 
outh sales, while assisting Mr. Row- 
land will be Orrin P, Kilbourn. 

Mr. Peed’s meetings will be as fol- 
lows: Indianapolis, last night; Mil- 
waukee, tonight; Chicago, July 20; 
St. Louis, July 21; Kansas City, July 
22; Omaha, July 23; Minneapolis, 
July 25; Seattle, July 28; Portland, 


and northeastern Indiana, were in July 29: San Francisco, August 1, 


and Los Angeles, August 3. Meet- 


| ings in Spokane and Salt Lake City 


will be held later under the direc- 
tion of Arnold Reading, district 
sales manager. 

Mr. Rowland’s meeting will be as 
follows: Detroit, last night; Cin- 
cinnati, tonight; Columbus, July 20; 
Cleveland, July 21; Pittsburgh, July 
22: Buffalo, July 25; Boston, July 
26: New York, July 27; *--iladel- 
phia, July 28; Washington, July 29; 
Atlanta, August 1: New Orleans. | 
Dallas, August 4, and| 
; Tulsa, August 5. 


DEALER TO REBUIL D 


Norwich, Conn., July 19.—Julian 
L. Williams, Buick dealer, 
building at 25 Town St. 
jby fire recently, destroying 
|}wing, has_ started 
| The rebuilt portion is to be of brick | 
and two front entrances are in- 
cluded in the plans. 


whose | 
was swept 

one | 
reconstruction. | 


WESTINGHOUSE SALES 
IN FIRST HALF TOTAL 
OVER $41,000,000 


(Continued from Page 1) 


current assets. On that date cur- 
rent assets were $94,024,736 and cur- 
rent liabilities were $5,780,668, 
dicating a 
$88,244,068. The company has out- 
standing no bank loans, no notes 
an dno bonds. 

The émptoyees retail sales cam- 
paign of May and June has an im- 
portant financial bearing on West- 
inghouse, not only at this time but 
also in the future. During these 
two months the employees sold 
household electrical appliances hav- 
jing a retail value 
| $3,000,000 Employees 
| prospects Dealers completed 
| Sales, delivered the goods and 
ceived payment. Prices were not 
cut Buyers were given no dis- 
|}counts. Employees received no com- 
missions but were rewarded with 
prizes of merchahdise based on the 
value of goods sold 

Sales were made 





re- 


by dealers out of 


in- | 
net working capital of 


approximating | 
interested | 
the | 
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Westinghouse for the six months 
ended June 30; however, the deal- 
ers to replenish stocks, which are 
now at the lowest point since last 
fall, have begun to re-order from 
the factory to meet current ¢ demand, 


RAILWAYS MAKE BID 
FOR VEHICLE FREIGHT 


(Continued from Page 1) 


and heretofore subject to 11,200 


|pounds minimum 


4. Longer cars, 12,500 minimum. 


This includes the 


cars heretofore rated 16,200 pounds. | 


5. The new minima are specific 
|and apply to the cars used; the old 
scale of nine minima, according to 





the ir stock on hand, so that this| 
| business was not reflected, to any | 
‘great extent, in the earnings of 





length of car ordered, is replaced | 
by two 
6. All doubt of legal minimum is 


removed. 


7, Tariffs covering the new pian 


are in preparation Consult them 
for destinations covered and effec- 
tive dates. 

8. It is expected they will include 


shipments to western trunk line ter- 


ritory, although a lower minimum 
12,000 pounds, has been fixed by 
western trunk lines for shipments 








JUNE, 1932 


Metropolitan district figures, 


WITH NEW CAR GROUPS: 


50 feet 6 inches | 








in the longer cars within that ter- 
ritory. 

9. Departing from the general 
rule that is entirely unsuited to 
automobile shipments (different 
minima for each foot of freight car 
length) carriers will now be able to 
readily make any additional adjust- 
| ments or extensions of the plan that 
| may be found desirable, 


FLORIDA 7-CENT GAS TAX 
NETS STATE $14,140,116 


Tallahassee, July 19.—The state 
{comptroller reports that $14,140,116 
|} was produced in revenue from the 


|state seven-cent gasoline tax from 
July 1, 1931, to June 1, 1932 

The extra cent put on as an 
lemergency by the 1931 legislature 


brought in $1,851,023 for ten months 


| 


jas it became effective August 1, 
| 1931 
| SALES MANAGER NAMED 
Waterbury, Conn., July 19.—Ray- 
mond L. Perkins has been appointed 
sales manager for Malcom Motors, 
Inc., Ford and Lincoln dealership 
of 483 Meadow St. He has been 
connected with the concern’s sales 
department for the last six months 


jand has been engaged in the auto- 
} mobile business in Waterbury for 
‘fourteen years 


compiled by Sherlock & Arnold, 


our subscribers. Readers desiring county, city, or town lists, or lists of owners in any given section may obtain these by addressing any of these three companies 
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Shop Practice in 


This is the third installment of 
a paper presented by E. C. Woods, 
superintendent of transport, San 
Francisco Division, Pacific Gas and 
Electric Co., at the recent section 
meeting of the S. A. E. in San 
Francisco, 

The every-day discouragements in 
a shop when parts do not. fit and 
the inability of obtaining parts, 
things are generally wrong, should 
not daunt a mechanic’s spirit or 
temper. He must be courageous and 
not easily discouraged. In order to 
turn out the right class of work he 
must be resourceful, exact and ener- 
getic. The foreman having the fore- 
going facts in mind will do what he 
can to see that the members of the 
shop organization are kept in a good 
frame of mind, and that no un- 
necessary irritations are inflicted. 
Rules and regulations should be 
minimized. Rules pertaining to the 
safety of workmen should comprise 
the bulk of the shop regulations. 

A mechanic who cannot assume 
responsibilities around a machine 
shop is a misfit. If he has not 
enough confidence in his work to be 
responsible for its exactness and 
completeness, then he is doing work 
far over his head. It would be the 
proper procedure to send such a 
man down the ranks and let him do 
such work as he is fitted to do until 
he realizes that he must assume re- 
sponsibilities in order to raise his 
rank. A man in this class may be a 
hard worker at routine tasks but | 
lacks confidence in himself. A talk 
with this man, showing him his 
weakness, would not be amiss. He 
will appreciate the interest taken in 
him and strive to overcome his 
fault. Periodical interviews and as- 
signments of responsibilities should 
be given such an employee. If the 
habit of shifting responsibilities is 
being carried on in the shop, then 
the service card which identifies the 
work done should be initialed by the 
mechanic. This will permanently 
do away with the shifting of re- 
sponsibility and raise the standard 
of the work. | 

Dependable employees are very 
valuable assets to any organization. 
Fleet operators are striving to 
create more dependable employees 
so that the general efficiency can 
reach a higher standard. Employees 
that you can trust to turn out per- 
fect work, work where nothing is 
left undone, are not to be found 
wanting jobs. It is therefore our 
problem to train the employees who 
make the best of their opportunities 
and prepare themselves for better 
jobs. 

Little can be said regarding any 
set standard for the training of 
shop men. There are many ways to 
raise the standard of an organiza- 
tion. It remains an_ individual 
problem, owing to the diversified 
conditions that exist in various or- 
ganizations. 

Men selected for work in a 
machine shop, skilled or unskilled 
mechanics, shculd be clear thinking 
and broadminded, and_ should 
possess both vision and the other 
qualifications as previously outlined 
In building up a permanent force 
care always should be exercised to 
keep a balanced force; that is, to 
build up the force so that the ap- 
prentice of today will be the skilled 
man in the following years. The 
training is then simplified because 
the best of material with which to 
work has been selected. 

Weekly meetings are neld in some 
shops for the purpose of promoting 
efficiency. New methods are ex- 
Plaiied, instructions givcn aud many 
Subjects are treated. Work that 
bas been comple'ed and done in- | 
correctly is brought up so thar a} 
similar mistake will not be repeated | 
and more care will be given to al 
future work. Constructive suegges- | 
tions are asked for from each meu: | 
ber present, and anything that the | 
men are in doubt about or not satis- 
fied with can be cleared up and not 








left on their minds to breed discon- in 
Criticisms should be made to} freight 


tent. 


Productio 


















Fleet Operation 


course, not identifying the work 
with any particular member of the 
group. 


Special work can be assigned and 
rotated at intervals among the 
members of the organization. 
Special work may consist of check- 
ing the engines, steering apparatus, 
brakes. etc. This asignment, in con- 
nection with their regular work, 
tends to make specialists and give 
everyone a complete knowledge of 
the various parts of an automobile. 
The added responsibility is bene- 
ficial. When the assignments have 
been rotated and the cycle com- 
pleted, the foreman will be able to 
select specialty men. Those not per- 
forming their assignment correctly 
will stay on the same plane until 
they raise their standard, and those 
who cannot raise their standard 
eventually will be replaced. 

The assignment of other special 
| work of a permanent nature in con- 
jnection with their regular mechan- 
lical work can be given. 
class come tire repairing, battery 
work, welding, lathe work, tool and 
material custodian, etc. These men 
are, in the final analysis, specialists 

A school of instruction on mechan- 
ical subject proves helpful to me- 
chanic helpers and others desiring 
knowledge to further their advance- 
ment. If a night shift is not run, 
these schools can best be conducted 
evenings in the machine shop, where 
equipment is always available. 

Many plans for training might be 
suggested. The proof of the worth 
of any plan isthe results that it will 
create. The management must set 
a high standard to work for and 
must then assist the employees in 
every possible way to attain that 
standard, 

Other sections of Mr. Wood’s paper 
touching on various phases of fleet 
operation will appear in forthcom- 
ing issues of Automotive Daily News. 


TOWN CRIER RADIO 


The Goodall Electric Manufac- 
turing Company is offering a new 
radio product in the shape of the 
Goodall Town Crier, an alternating 
current public address system for 
use on automobiles. 

The system, when used in auto- 
mobiles, is operated from current 
furnished by a special car generator 
that generates 110 volts alternating 
current. The system is portable in 
installation, permitting its removal 
from the car for quick installation 
anywhere that regular lighting cur. 
rent is available. 

The car generator is installed on 
the engine head in such a way that 
by use of an extended car belt, the 
drive system of the car operates the 
generator. The capacity of the gen- 
erator that we use in automobiles 
with this system is 200 watts, which 
is ample to operate the most of 
public address systems. The field 
of the generator is excited by the 
car storage battery with very little 
drain from the battery. The maxi- 
mum drain is one ampere, even 
when the car is idled. With the 
car in motion at around ten miles 
per hour, the charging system of 
the motor car quickly overcomes this 
drain. By means of a pulley, that 
is ball-bearing equipped, the pulley 
will operate idle even while the car 
is in motion by simply loosening a 
small set screw in the pulley. 

The amplifier is the standard the- 
ater type unit. An electric turn- 
table is furnished for playing rec- 
ords. The use of this system per- 
mits offering music and making 
announcements through the two- 


| button microphone to an audience 


even miles from any light current. 
HIGHER TRUCK TAXES 
SOUGHT IN PENNSYLVANIA 


| Harrisburg, Pa., July 19.—Bills to! ing 
| impose heavy license fees on trucks 


In this 


SEEKING NEW USES 






















until products on hand can be mar- 


the division of metals of the geol- 
ogical survey, stated orally July 14. 


The low price of the metals at 
present in some instances does not 
warrant production because they 
cannot be extracted for the market 
profitably, he said. 

If new uses could be found for 
metals, such as copper, lead, zinc 
and silver, he pointed out, then a 
sudden demand might boost the 
price, diminish the surplus and pro- 
vide for profitable production. The 
following additional information 
was supplied: 

The depressed condition of so 
many industries has greatly affected 
the mining industry. A slump in 
the manufacture of products call- 
ing for lead, zinc and copper leit 
producers of the metals with large 
unmarketable stocks. The falling 
off in the production of automobiles 
has been felt especially in this field 

If some of the mining industries 
could shut down altogether for two 
years, it is probable that stocks of 
metals on hand would be sufficient- 
ly absorbed to revive prosperity in 
the mining industries and a profit- 
able resumption of production would 
result. In the meanwhile, newer uses 
for metals through new processes 
and new inventions would go far to 
spur production. 

Unfortunately, those in charge of 
the mining industries did not an- 
ticipate the present situation, hence 
have been unprepared to meet it. 
They must wait on the markets. 


NEW LOW-PRICED 
VULCANIZER 


A new low-priced tube vulcanizer 
is being placed on the market by 
James C. Heintz & Co. It is a single 
clamp tube vulcanizer, having a 
platen surface of 6 inches wide and 
8 inches long, and arranged with an 
adjustable spring tension clamping 
bar, and is designed for use in cur- 
ing all automobile and truck tubes 
up to 10.50 size. 

This tube plate is electrically 
heated and is equipped with auto- 
matic control. The thermostat and 
the heating units are made complete 
in the Heintz factory and are 
especially designed for use on this 
piece of equipment. The thermo- 
stat is very sensitive and is un- 
usually accurate, so that proper 
vulcanizing temperatures are con- 
stantly maintained. The thermo- 
meter at the top of the platen indi- 
cates the temperature of the platen 
and an adjusting screw is provided, 
so that any readjustment that is 
necessary can be made in the con- 
trol device. 


MOTORIZED REDUCER 


A new motorized speed reducer 
has recently been added to the line 
of enclosed speed-reducing units 
built by Link-Belt Company, Phila- 
deiphia, 

The reducer here illustrated is a 
triple reduction unit, with a speed 
ratio of 312.2 to 1, being one of a lot 
of 32 made for driving sludge col- 
lectors at New York city’s new sew- 
age treatment plant on Wards 
Island. The motor shaft (which ex- 
tends into the reducer housing) op- 
erates at 1,165 r. p. m. and the low- 
speed shaft at only 3.75 r. p. m. 

The advantages of using a motor 
with extended shaft and mounting 
it in this manner are the increased 
| efficiency and compactness, reduc- 
the floor space required and 


elimination of high-speed motor- 


and trailers competing with railroads} shaft coupling. 


heavy 
the 


transportation of 
have been offered in 


the 


employees by the foreman in a pri- | Legislature here by Representative 


vate discussion and should not he 


taken up at the general meeting ex- | 


Staudenmeier, 
The bill provides graduated license 


cept in a general way to call every-| fees ranging from $16.50 for four- 


one’s attention to the fact that cer- 
tain work was not perfect, but, of 





wheeled trucks to $350 for six- 
wheeled trucks and trailers. 


Roller bearings and continuous- 
tooth herringbone gears are used. 
The gears run in oil, thus providing 
automatic lubrication of the gears 
and bearings. The tabulated ratings 
will be for continuous duty, allowing 
for 100 per cent. momentary over- 
loads. 


FOR VARIOUS METALS 


Washington, July 19.—Little hope 
can be held out for future possibili- 
ties of reviving prosperity among the 
principal metallic mining industries 


keted, G. F. Loughlin, geologist in 
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A new welding outfit, known as 
the Oxweld automotive welding out- 
fit, has been announced by the 
Linde Air Products Company. Al. 
though this outfit is intended pri- 
marily for the automobile repair 
shop, its adaptability to a wide 
range of work also makes it ap- 
propriate for many other repair 
jobs. 

The items included in this special 
outfit are as follows: 

One Oxweld type W-17 welding 
blowpipe with welding heads Nos. 
6 and 8, friction lighter and wrench; 

One Oxweld type W-17 to W-15 
adaptor; 

One Oxweld 
head, No. 3; 

One Oxweld type R-48 oxygen 
regulator with wrench; 

One Oxweld type R-49 acetylene 
regulator; 

One 12%-foot length of 
oxygen hose; 

One 12%-foot length of 
acetylene hose; 

One pair No. 8 spectacles. 

The type W-17 blowpipe which 
is offered in this outfit with three 
welding heads is a low-pressure in- 
jector tye of blowpipe, extremely 
light and well balanced. Durabil- 
ity has not been sacrificed for light- 
ness, however, as rugged design and 
the highest quality of workmanship 
insure length of life, even under 
difficult conditions. 

The type W-17 blowpipe was de- 
veloped as an all-purpose blowpipe. 
The extent of its utility can be in- 
creased as additional facilities are 
required by the shop, for the acces- 
sories to widen its range are very 
inexpensive. The type CW-17 cut- 
ting attachment attaches directly 


NEW JERSEY CLARIFIES 
LIGHTING LAW CASES 


Trenton, N. J., July 19.—There is 
nothing in the New Jersey motor 
vehicle laws forbidding the opera- 
tion of a vehicle unequipped with 


head or tail lamps during daylight 
hours, according to an opinion by 
the Attorney General’s Department 
announced by the State Motor Ve- 
hicle Commissioner, Harold G. 
Hoffman. The question was raised 
by a North Jersey lawyer represent- 
ing a defendant charged with a vio- 
lation of the lighting section of the 
law in that one headlight lens was 
missing, although the alleged viola- 
tion occurred during daylight hours. 

Another opinion, by Assistant At- 
torney General George M. Eichler, 
holds that there is nothing in the 
law prohibiting the display of regis- 
tration plates issued by other states 
on vehicles operating in New Jersey 
if the cars are registered in this 
state. The ruling on this point, said 
Mr. Hoffman, was the outgrowth of 
summons issued to bus drivers in 
some sections of the state where it 
was held by the local authorities 
that it was illegal to display the 
plates 9f more than one state on a 
vehicle. 


MAINE BANS LICENSE 
ON 30-FOOT TRAILERS 


Augusta, Me., July 19.—Chief Jus- 
tice William R. Pattangall of the 
Supreme Judicial Court has denied 
a mandatory injunction sought by 
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to the handle of the blowpipe in 
the same manner as a welding head 
and provides a means of cutting 
steel up to three inches in thickness, 
The cutting attachment is so com- 
pact that it may be carried in the 
operator’s pocket when the blowpipe 
is being used for welding. The W.17 
to W-15 adaptor makes it possible 
to use all of the welding heads for 
the type W-15 sheet metal welding 
blowpipe on the type W-17 handle, 
providing a complete range for sheet 
metal work. 

In the automotive outfit, stem- 
type oxygen and acetylene regula- 
tors of the newest design are fur- 
nished. The R-48 oxgyen and R-49 
acetylene regulators carry a new 
feature in the detachment of the 
stem and diaphragm, to provide 
greater smoothness of action, espe- 
cially when the smaller welding 
heads are in use. 

A special assortment of Oxweld 
supplies to suit the needs of the 
automotive repair shop is also being 
offered. This assortment con. 
sists of: 

Two-pound 1-6-inch Oxweld No. 7 
drawn iron rod; 

Two-pound %-inch Oxweld No. 7 
drawn iron rod; 

Five-pound 3-16-inch Oxweld No. 
1 high test steel rod; 

Five-pound %.inch 
25 M. bronze rod; 

Five-pound 3-16-inch Oxweld No. 
25 M. bronze rod; 

One pound Oxweld brazo flux; 

Two-pound %-inch Oxweld No. 23 

aluminum rod. 

One-quarter pound Oxweld alumi. 
num flux; 

One pair 
gloves; 

One wire brush. 


Oxweld No. 
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the University Overland Express, 
Inc., of Boston, t6 compel the Sec- 
retary of State, Edgar C. Smith, to 
license its trailers. 

Secretary Smith had refused to 
license certain trailers of the peti- 
tioner because they are thirty feet 
in length, and under the Maine 
motor vehicle laW no trailer more 
than twenty-six feet in length may 
be licensed and operated on Maine 
highways. 


SPRING FIRM CHARTERED 

Bridgeport, Conn., July 19.—The 
Colorado Auto Spring Company, 
Inc., has been formed here with 
authorized capital of $10,000. Incor- 


porators are William  Estonya, 
Michael Dolny and John Ewanich, 
all of Bridgeport. 
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ATLANTIC CITY 
Folks everywhere are talking 
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